








“We concentrate on your aircraft so that you can focus on
your business...”




HOW WE WORK

We manage the entire transaction.

Sourcing and Appraisal: We provide a visual inspection of the airframe and the cabin, a
logbook review to examine the history of the aircraft while highlighting any aspects that
may increase or decrease its market value.

Commercial: We take care of all aspects of advertising and marketing the aircraft,
including presentations to potential clients, price negotiation, offers to purchase, and
opening of the escrow account.

Technical: We organize and schedule the supervision of the pre-purchase inspection to
protect the asset of our clients and to be sure the aircraft meets all technical standards.

Administrative: We manage the organization of the closing, de-registration, certification,
export/import tax related issues, and any other administrative task relating to the

transaction.

Legal: We work with five legal offices located in the United States, Switzerland, and
France, all of which specialize particularly in business aviation.



WE HAVE THE ANSWERS...

Do you know the performance specs,
characteristics and operating costs of a broad
range of aircraft that could suit your needs and

budget?

Are you aware of the sometimes subtle and
significant changes that airframe manufacturers
make to their product line across various
models through progressive model years and

serial numbers, and their effect on resale value?

Are you familiar with aircraft available on a
world-wide basis, and can you evaluate which
of those aircraft to avoid due to questionable

maintenance or other factors?

Are you prepared to make the time investment to
deal with the misrepresentations, nuisance calls,
curiosity seekers and solicitations from «part-
time» dealers and are you aware how that affects

the ultimate price you pay for the airplane?

Have you considered the alternatives between
a turn-key, ready-to-go airplane vs an airplane
with mid-time or run-out components, and the
cost-value advantages or disadvantages of
each situation?

Do you know about refurbishment, maintenance
options and cost, and how to evaluate price vs
value between competing interior, paint and
maintenance facilities?

Have you checked and confirmed the substance
and references of the aircraft dealer or broker
you have decided to do business with?

Do you know the ins and outs of aircraft title
work and how to deal with clouded titles and
obtain a valid Release of Lien?

Are you prepared to evaluate maintenance
requirements, time-life items, calendar and
other recurring inspections, and the current

mechanical and legal airworthiness of the

airplane you are interested in?

Do you know the questions to ask, what to
expect, and what’s expected of you in a pre-

purchase inspection?

Are you familiar with all the closing documents
and procedures? Can you ensure both you and
the seller have all the necessary documents at
closing so the transaction won't be delayed?
And are you familiar with the legal specifics of

documents that will bind the buyer and seller?

Are you aware that the Purchase Agreement
you sign may be the single most important
document, among the dozen or more
documents sometimes required, and which
specific items should be included in a proper

Agreement? Motivation in effecting a sale?



WHY CHOOSE
BOUTSEN AVIATION 7?

e We are a passion-driven team with a long, successful history of buying and selling
business jets for our clients.

e We have an extremely high competitive spirit: Each aircraft sold procures our entire

OVER team the same satisfaction as winning a Formula 1 GP!
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AIRCRAFT o We offer turnkey solutions, taking care of the commercial, technical, administrative,
SOLD!

and legal sides of the transaction.

e We work as if we were your employees: You can concentrate on your business while
we concentrate on your aircraft.
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"BUYING & SELLING CORPORATE AIRCRAFT
IS OUR BUSINESS.."
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